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STRATEGI 2.0

Med konkrete
eksempler fra
GateHouse




SEKUNDZARE MAL

Kan fx veere:
Download produktkatalog
Deltager pa live event
Udviser kebsinteresse pa websitet

HVORDAN KOMMER VI HEN TIL DET ULTIMATIVE MAL?
Annoncering: Datadrevet kommerciel marketingstrategi

Download Deltager pa Scorer +20 Book
katalog live event point workshop

Katalog: optimize your customer
service with Ocean Supply Chain
Visibility
| kataloget er det muligt at:
- Booke workshop ‘¥
- Booke produktdemo ‘¥
- Kontakte GateHouse ‘¥

Varmt lead Ultimativt lead

E-mail flow
| e-mails er det muligt at:
- Downloade katalog &
- Deltage p3 live event &
- Booke workshop ¥
- Booke produktdemo ‘¥

Landingpages

P3 alle landingpages er det muligt at:
- Kontakte GateHouse ‘¥
- Booke workshop W

mindmill




TIMELINE

Datadrevet marketing tilpasset indkgbsprocessen

PRODUKTDEMO
DAG 1 Overvejer kraftigt
Ingen behov leverander

SER ANNONCE - KATALOG
Interesse

Get in front of your
competition, with the

power of data

10
<l optimize your
¥ customer service
Download Product € with Ocean Supply
Presentation Chain Visibility

ULTIMATIVT LEAD

Kobsklar

Hear more about
L Ocean Visibility

mindmill




TIMELINE - 20 DAGE
Mailflow som understgtter indkeb samt datadrevet marketing

Get a solution overview to see the
) possibilities of Ocean Visibility

Would you like to see how Ocean Visibility could work for

DAG 1 MAIL 2, BOOK DEMO

Ingen behov Overvejer kraftigt leverander
MAIL 1, KATALOG MAIL 3, BOOK WORKSHOP
Interesse Kabsklar

Discover your potential for new data Geterouse

ion overview to see the
of Ogean Visibility

insights and satisfied customers

Optimize your customer service with Ocean Visibility

‘Show me the product presentation

DASHBOARD
Sammen maler og udvikler vi din salg- og marketingstrategi med
afsat i performance data.

@ Ikke relevant

@ Relevant




AAR DU
SPIREGSMAL?

Vi sidder Klar til at svare pa dine spargsmal

Hans Lgjborg Appelby Niklas Seir Nielsen
Client Director Head of Client Management

Mobil: 20 92 92 70 Mobil: 29 68 93 21
E-mail: hla@mindmill.dk E-mail: nsn@mindmill.dk

Neno Petkovic
Head of Operations

Mobil: 42 17 49 10
E-mail: nepe@mindmill.dk




